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Cindy Stumpo says that pride in
her work and attention 1o detaul
sel her apart from her peers. In the
past 10 vears, the Newton-based
builder has constructed nearly

two dozen homes—each of them
a masterpiece of traditional archi-
tecture and quality craftsmanshap,
“I feel that when you have a lot
of finishing detail in your home, it
reflects & feeling that care was

tuken in building it,” Stumpo said
“¥You want people 1o walk in and
see details, That is what makes
your home beautiful—the crowns,
the raised paneling, the mahogany
library, square columns and plas-
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tered medallion ceilings; then,
when you're finished decorating
il it looks like a piece of an 1o
me,

Stumpao, 35, launched her com-
pany 11 years ago afier success-
fully completing the construction
of her own home i Newton.
Working with subcontractors and
coordinating the final stage of
building inspired her to obtain her
builder’s license and enter the
field herself.

“I'm very proud of my work.
I"'m very proud of my subcontrac-
tors.” Stumpo said, “As a builder,
you are only as good as your sub-
contractors. | haven't changed a
subcontractor in seven years.
Why change somebody who's
great”™
C. Stumpo Development [octses
Ol CONSINICTNE mostiy specula-
tive homes in the Newion/
Brookline area, in the SR00,000 1o
$2.5 milhion price range, The con-
centration in familiar communi-
ties is deliberate. Stumpo said. in
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order to better manage the con-
SIrUChion projects.

“I know this area like the palm
of my hand.” she smd. [ know
the charmcter of the neighbor-
hoods and which streets you can
put a $2.5 million home on, and
which streets you can put an
SE50,000) home on. You only get
that knowledge by working in the
same area, year after vear.”

Stumpo pointed to her deep
rools in the community a8 an as-
se1 1o her business and that of her
hushand, Joseph, who owns [nter-
pational Auto Haus in Chestnut
Hill. Stumpo’s parents and grand-
parents still live in Newton.

1 was brought up here, and my
Iife is here,” said Stumpo, who
has a 1 2-yvear-old davghter and
six-vear-old son. “I live here, my
kids go to school here. So that
means il you are buyving a home
in my neighborhood. I have o be
| 25 percent better than anyone
else out there, because 1']] se¢ you
al the grocery store, or | will see






vou at a PTA meeting, or an open
house at the school,

“1 want to be able to look vou in
the face and say, "How 15 your
beautifol home? and Enow that

you're going o turm around and
tell me that you are very happy.”
Stumpo added. “That's what it's
all about.™

As one of her customers re-
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fects, “Every time | walk into my
howse, | have o calm leeling, jusi
being in my own home sur-
rounded by the beauty of the ar-
chitecture, and details in my
home.”

Because of her fumily’s pres-
ence in the community, much of
her business 15 through referruls
from satishied customers.

“We are well known in our
community, and it is important
that people feel comfortable deal-
ing with my Family,” Stumpo
said, “What's interesting, 100, 15
about 60 percent of the people
who have bought homes from us
have bought cars from my hus-
bamd.”

C. Stumpo Development recently
completed and sold a home on
Bald Pate Rood in Mewton, and
now 15 working on a speculative
project in Newton,

Stumpo’s choice of building
speculative homes allows her to
complete construction guickly,
usually within 100 days, because
she is in control of the process,

“With speculation, the home is
built 1o my astes, und not every-
one is going 1o totally agree with
that, but [ think we put up a very
elegant, traditional home,”
Stumpo said. “With custom build-
ing, it's like a mamage, and there
are difficult decisions that need 10
be made. Home buyers can be
told by an architect that the home
looks beautiful on paper, but | can
see past the paper to what it will
be like in reality.”

Stumpo also is not fazed by the
prospect of waiting until con-
struction is complete before sell-
ing the home, She sad she tries 1o
build no more than two houses al
a time in order to give each
project her full attention,

Among the challenges of the
business, aside from ensuning
quality construction, is balancing
the demands of home and family.
She said that although she takes
pains to spend “quality ume™ with




her hushand and children, she
truly loves her work

*When most girls wanted to put
on an apron and bake cookies
with themr mom, 1 wanted (o take
my father's briefcase and go o
work with him,” Stumpo said
“You could say that business is in
my blood.™

For information on C. Stumpo
Development call (65171 909-6868
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